
 

 

 

 

 

 

 

 

 

 

 



 

Time and time again, people buy from those they TRUST. In today’s world, videos are one of the most 

guaranteed ways to build trust within minutes, if not seconds and get a total stranger to enter their credit 

card details in order to buy something from you. 

 

Both of us have been involved in numerous launches during our time online, and for us, we credit much 

of our success of our launches to videos, hence why this Blueprint product as a whole, we believe will be 

an invaluable tool in your 2015 Online Marketing arsenal. 

 

Videos get people excited, they get people educated and of course, they build trust that words on a page 

cannot do alone. 

 

Here’s a small story about how videos can make all the difference: 

A few months ago, Sam Bakker was introduced to Matt. Matt had a great product but was having trouble 

selling it (they had sold a few thousand dollars-worth but not enough to cover the cost of creating the 

software). Sam loved the product and agreed to help get it out to market. 

 

A few months later, Matt’s product Social Cloud Suite launched again and made over $131,000 in total 

sales, with over 3,000 customers in just 5 days. 

 

 
 

How did we do it? Much of it was trust – we worked hard on showcasing the software in a way that 

people would trust that when they bought it it’d do great things for their social media. We used Video 

Recording software for every video we used in that launch. It helped us do effective video walkthroughs 

and even create a sales video involving both Todd Gross and Sam.  

Because we believe in video so much that we have so many case studies like the one above, Video Sales 

Blueprint’s entire concept is based around giving you this guide to help you create a high converting sales 

video for the next product you are launching or planning on selling. And of course, then you will also be 

able to use our extra resources to put into your videos to increase your conversions even more! 

 

So enjoy this guide – we trust it will add a lot of value and we look forward to hearing about your high 

converting products very soon! 

 

 

 

 



 

 

 

#1: Your Starting Point 

You have your product ready, you have your sales page, upgrades, and logins ready for your customers 

coming through.  

 

You’ve read all the guides and bought all the products necessary to help with your marketing but what’s 

lacking is the conversions aspect.  

 

Once a user hits your sales page, you have one shot: the first few seconds to gain trust and communicate 

why they should stay on this page and hear what you have to say about the product and why they need it.  

 

Once a user buys on this page, they will go through and potentially also purchase your upgrades, and be a 

happy customer once they receive the product.  

 

It’s pretty much smooth sailing from there. But the hardest step is that first few seconds – when you have 

time to make it or break it on your sales page to hook your potential customer in, and get them to press 

that ‘Buy Now’ button. 

 

Video can help you do that.  

There is nothing more engaging on the internet today than video – forget the fancy animations on your 

sales page – these are great, but what a user really wants is to hear a voice; see a face if possible.  

And this is where video comes in. 

And that is exactly what we did with Social Cloud Suite.  

 

Everything was ready – our sales page was done, our upgrades were live, and all we needed to do was 

create the video that was going to prominently sit at the top of the sales page, ready to auto-play once a 

user came to the page.  

 

Make sure you are clear about your product first and that it is actually working,  

before you make your video before you jump to the next step. 

 

  



 

#2: Planning Your Video 

Before you jump in and start recording, take some time to brainstorm what exactly your video is going to 

look like, and how you’d like it to look visually. 

 

The first thing to think about is how you’re going to film it. You have the option of doing it in person 

with a green screen, having audio with PowerPoint slides or a combination of both. Depending on your 

resources and type of product, choose the option that you can do well and go with that. 

 

Depending on how you choose to create your video, you will also need to think about the extra elements 

you want to add in. 

 

If you are recording with a green screen, go through your Video Sales Blueprint graphics and videos and 

choose the moving background video, or static background image or general images you’d want to appear 

in your video. 

 

Moving backgrounds are appropriate if the background is relevant to your product. If you say, recently 

came from a trip to New Zealand, you may choose to use a background video of New Zealand scenery 

and start your video off with “Hey, it’s [name] and I’m coming to you after spending a couple of weeks in 

New Zealand” or “I was recently in New Zealand when I came across an idea that I’d like to share with 

you today” or something similar. This can give your audience a way to relate to you, and you as the 

subject become more interesting, given the background is not intrusive and viewer attention won’t be 

taken away from you. 

 

Static background images are great if you have a logo you want to have show up in the background of 

your video as you are talking. This can give a more professional feel. 

 

Adding static images into your video as you go (for example, having a cartoon appear in a corner as you 

are talking, say, about a graphics package) can be a great way to engage with your viewers as they watch 

your video and see an example of something you are talking about, so use these where appropriate, 

otherwise leave them out all together. 

If you are recording audio with a PowerPoint presentation, go through your Video Sales Blueprint 

graphics, but be sure to choose the images you would want to put into  

your PowerPoint slides. 

 

Adding images to your PowerPoint slides is easy – while you are editing your PowerPoint slides, click 

‘Insert’  ‘Image’ and upload one or a number of images you have access to as part of Video Sales 

Blueprint. Size the image/s as appropriate for your slides – in some slides you may want the image to 

appear under, over, or to the side of your text, and in others you may make the image take up the entire 

slide. Have a play around with the images in your slides until you are happy with how everything looks 

visually. 

 



 

 

 

 

 

#3: Creating Your Video Script 

Video Scripts are super important – don’t plan on doing it off the cuff as you sit in front of your camera or 

laptop – this script must be super to-the-point in order to engage quickly, and communicate the value in a 

concise way. 

 

Below, is a walk-through of our script we used; the headers and descriptions on the right will help you 

determine the process of how a good sales script should go, in this example, for a software product.  

 

For best results, we suggest you copy and paste this script into a separate document, and re-write it to 

customize it to your product, using the headers and descriptions to guide you along.  

 

It’s always best to structure your walkthrough videos around a concept. 

 

The concept in this case is ‘making money’.  

This script can also be used for ‘losing weight’ or ‘Saving Time’ etc.  

 

The next page contains an example of the script in action we created for Social Cloud Suite.  

 

You can create the same kind of video with our resources you received as part of Video Sales Blueprint 

and use Camtasia/Video Motion Pro to put it together too. 

 

See how the below script turned out as a finished video here: 

https://www.youtube.com/watch?v=zePLlr0aatg  

 

  

https://www.youtube.com/watch?v=zePLlr0aatg


 

INTRODUCTION: introduce yourself to gain trust, and give yourself some backing why you are 

trustworthy in the topic you are about to present. Give some background around why the topic you are 

about to talk about should be important for your audience… 

 

Hey, it’s Todd Gross I’ve built up a business online that’s helped me to make over 1 million dollars 

selling using video. It’s one of the most effective mediums to sell, communicate and even make money 

with.  

 

Now with the increase of highly effective video marketing software such as:  

Video Motion Pro, Expaindio, Video Maker Fx you have a better chance than ever to start making money 

using video in your online marketing business than EVER before. 

 

 

 

GAIN ATTENTION: introduce the problem your audience might be having, and give a head-on reason 

why they should stay and watch the rest of the video… 

 

Forget spending thousands on a professional video editor to create your videos or spending upwards of 

$40 for a basic 5 second clip.  

 

In the next few minutes I’m going to demonstrate why Video Sales Blueprint is the most powerful Sales 

Video System on the market today 

 

 

 

INTRODUCE THE PRODUCT: introduce the product and talk about what benefit it is going to bring to 

your audience if they choose to purchase it… 

 

Video Sales Blueprint is going to do everything for you, it’s going to show you how to create professional 

converting high quality videos yourself and it’s going to arm you with the most comprehensive video 

resources package you’ve ever got your hands on. While that is great it doesn’t stop there. Inside of this 

package you’re also going to get access to audio recordings, exclusive interviews with video marketing 

experts as well as a step by step blueprint for making more money with your sales videos.   

 

 

 

EXPLAIN WHO THIS PRODUCT WLL BENEFIT: in this case, it’s online and offline marketing 

businesses, for example… 

 

This is perfect for any online or offline marketing business. Join Sam Robinson now as he shows you on 

his laptop how Video Sales Blueprint is going to help you make more money in your business. 

Businesses and online marketers all around use video to increase leads, sales and website conversions. 

They promote Affiliate offers, online websites or local business campaigns. 

 



 

  

BRING IT BACK TO INITIAL TOPIC: WHY would the target market you just described benefit from 

this particular topic you started the video with… 

 

The reason is simple. Video engages, inspires and encourages users to act. Whether it’s Opt-ing into a 

subscriber list or purchasing a new product. Video makes a big difference to your marketing online.  

 

 

 

POSE THE PROBLEM: introduce the problem your audience might be having, and relate to them 

 

But what if you have no idea how to create a converting sales presentation though? Or you have software 

to help you create videos but everywhere you look photos, videos and cartoons cost too much to purchase 

and use.  

 

 

GIVE A SOLUTION: i.e. your product and all its benefits!... 

 

That’s where Video Sales Blueprint comes in… Sam Bakker and I have worked tirelessly to compile and 

package some of the top Video Marketing sales templates, Video backgrounds, business cartoons, images 

and more so you can finally have an ALL IN ONE resource for creating sales videos.  

 

 

SHOW IT TO THEM: give a demonstration – step-by-step… 

 

So let me walk you through exactly how this is going to help you make more money in your business.  

You want to make more money in your business so you jump into Video Sales Blueprint and you start 

from phase #1: 

The first phase is the creation phase. Here is where we are going to walk you through exactly what it’s 

going to take to start making money. This section was compiled by Sam Bakker – over the past year alone 

Sam has made over 1 million dollars with his sales videos and product launches. He’s going to walk you 

through the entire process of creating your sales presentation manually and with the help of software he 

uses in his business.  

Now you have your script it’s time to record your audio. Just like this video here we’ve incorporated two 

types of videos. Todd with a green screen with a video background and I’m recording this video with a 

screen sharing software incorporating recordings, images and sounds.  

The second phase of the training is Sam and I are actually going to walk you through how we record these 

videos, where we get our graphics from and how you can decide what graphics you should be using that’ll 

help you sell and what kinds of video recordings can really help your sales presentations.  

The third phase is we will jump into the skills section. This is where we are going to walk you through 

how to use all of the special resources that are included with this package. As you will see below this is 

not just a blueprint of how to create videos that sell it’s actually one of the most comprehensive video 

resources package you’ll ever get your hands on. 

 



 

 EVERYTHING THAT’S INCLUDED: spell out exactly what they will get… 

 

This package includes:  

Over 50 high quality motion backgrounds you can use with your clients or in your own business to really 

easily create green screen videos like this, and this.  

Over 200 Individually created sales images – these can pop up in your sales videos and you can even use 

these on your sales pages to increase conversions 

180 cartoons on transparent backgrounds. You can use these in your sketch animations, on your sales 

videos when you want to use a character and more 

Over 400 Additional business people and cartoons for your marketing videos like this and like this 

200 high quality business people you can create like this and this 

Over 200 generic backgrounds you can use in your sales presentations or on your sales page backgrounds. 

These also include a bunch of fantastic grabbing nature images.  

Finally you’re also getting 5 high quality audio productions we use in our videos to give them more of a 

punch. Music can have a big effect on your video presentations and your conversions as you’ll see – these 

will be very valuable as you create your sales videos.  

 

 

 

SHOW THE VALUE: show the value of what you are selling… 

 

If you were to go and buy all of these images or even half of them from a stock photo, video or audio site 

you’d be looking at paying over $1000 if not $10,000.  

Today we’re not going to charge you that. You’re getting commercial rights to use our backgrounds, 

video graphics, sales video graphic, nature backgrounds and our audio clips for a very discounted price as 

part of this charter launch…  

 

 

 

CALL TO ACTION: give a clear call to action… 

 

So what are you waiting for? You’re saving yourself hours of searching for the right images and you may 

even be saving thousands of dollars simply using our high quality graphics and sales backgrounds instead 

of going out and paying top dollar for them.  

We created this package for our own business but because we didn’t want you to go through what we had 

go through to create everything here we want to give you the opportunity today to get access to 

everything at a very discounted price.  

 

 

 

SIGN OFF: give them the next steps of what else they can do and finish off strong … 

 

Look below for a full walkthrough and feature list. I look forward to seeing you on the inside and helping 

you to create high quality sales presentations. This is Sam Robinson and I’ll see you on the inside.  

 



 

#3: Recording The Video 

There are two ways in which you can create a Sales Video:  

in person with a green screen, or on a computer. 

 

The latter of course will convert much lower than making a video in person,  

but as you go through and create more products and sales videos,  

you will find you will become more confident in front of the camera for sure.  

 

So below are instructions for both ways: 

 

RECORDING IN PERSON  

 

1. Set up your filming station. It should have: a green screen, two lights either side to illuminate the 

speaker & a stand for a teleprompter (to read your script from), and a camera on a tripod. 

 

2. Dress appropriately; if you are presenting a product for a business audience, wear a suit or shirt. This is 

usually the best look on camera for both men and women, although sometimes you may decide to change 

it up. Dressing too casual gives off the wrong impression; if you didn’t bother to look good in our video, 

should your audience expect that you didn’t bother making a good product? Take some time to figure out 

what you’re going to wear – it might make all the difference. 

 

3. Make sure you are filming in a quiet room. Give the teleprompter a few test runs before you start 

recording, and once you’re ready, hit ‘Record’ and make your video! 

 

4. Once you’ve finished, export your video into your computer and edit it as need-be using a program 

such as Camtasia. Once it’s finished, save and convert it inside the program, before uploading to 

YouTube to get the URL to embed into your sales page. 

 

 

 

  



 

RECORDING ON A COMPUTER 

 

1. We use programs such as Audacity (free software you can 

download online) to record the voice-over. Ensure you are sitting in a 

quiet work area, and have a microphone plugged in to get the sound 

right. Do a few audio checks before sitting down to read the script. 

 

2. Once you are ready, hit ‘Record’ and read the script you made 

above. Once you’re finished, use the program you recorded on, to edit the parts where you may have said 

the wrong word, or needed to record again, etc. Save it as an audio file. This part is done. 

3. Of course a recorded script is not the end – you still need to 

create a video! For this part, use some PowerPoint slides: 

create slides that feature one sentence from your script per 

slide (add images from your VSB bundle into these where you 

can as well).  

Once this is done, open a program such as Camtasia, and 

select ‘Record the Screen’ – ensure that it is only your full 

screen that is getting recorded and not audio because you are 

going to use this video to add your already recorded audio to it 

in the next step. Hit ‘Record Full Screen’, and start playing your audio. Quickly open up your Powerpoint 

slides to be full screen, and change the slides as you listen to the audio to ensure each slide correlates to 

the slide on screen. 

4. Once that is done, save the video (remember, make sure 

your audio was not being recorded), and put it into a new 

Camtasia project. In another line in the same Camtasia 

project, import your recorded audio and sync them up in the 

timeline (edit where need-be), and ‘Save Project’.  

5. Now, all you need to do is Convert and Publish this so it 

becomes one video. Once this is done, just upload your one video file into YouTube. YouTube will 

generate the unique URL for your video, which you can now use to embed into your Sales Page. Easy! 

 

  

http://audacity.sourceforge.net/


 

 

 

 

 

#4: Final Thoughts 

Of course having a winning video isn’t going to make you millions overnight…but using it in conjunction 

with a great product and sales page is very likely to bring you more financial gain than if you opted for 

NOT using video. 

 

Such is our experience, and if you are new to video…or you haven’t used it in the way we’ve shown you 

how in this guide, we trust that video is going to do wonders for your sales both short-term and long-term. 

Thanks for reading, Feel free to send any feedback or if there’s something else you’d like us to write 

about, get in touch with us through Skype using our details below  

 

To Your Online Success! 

 

 

 


